MANAGEMENT REPORTING
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· Salesman Daily Sales Report with Average sale information and amount of price overrides/discounts entered by salesman that day       

· Customer Daily Sales Report with profit dollars and percentage. Price overrides performed are displayed by customer       

· Customer Core Tracking By Item (Core tracking is by item number not just a "total" core bank).       

· Customer Sales/Profit History shows customer sales/profitability for multiple time periods
	 

	 Customer By Product Line Analysis to see if you are selling right products to a customer         (i.e. high profit lines vs. low profit) 

	 


· Salesman sales History/Gross Profit History to determine profit a salesman is generating       

· Salesman By Product Line Analysis allows a user to determine if salesmen are selling the high profit product lines       

· Labor History Tracking allows user to track labor hours and costs       

· Product Line History Tracking lets you quickly analyze a product line for its performance       

· Item History Analysis allows tracking of sales and profit information down to the item number level
	 

	 Product line Y-T-D/M-T-D comparison with this year vs. last year with variances. Allows the user to quickly identify product lines that have decreased or increased significantly.

	 


· Complete sales tax tracking and reporting with display of sales tax, taxable gross sales, and non-taxable gross sales, by taxing authority       

· Item Performance Analysis-advises user on stocking purchase quantity. Advises on whether minimum/maximum stock quantities are too low or too high       

· Recommended/calculated purchase quantity with reason for purchase suggestions displays on Item Performance Analysis Report       

· ABC Classification Report update with user-defined parameters, assists in determining "hot" items vs. slow movers       

· Lost Sales Report- to assist in determining stocking decisions for lost sales item numbers       

· Non-stocked Items Report to assist management with non-stocked items sold (quantity/frequency) in order to make valid stocking decisions       

· Item Ordering Analysis- to assist management with purchasing decisions (daily item movement/average use per month, seasonality usage)       

· Item Specials may be specified with start/stop dates and quantity limitations       

· QIC View allows management to instantly view sales activity occurring in all locations for any time period (total cash, credit card and A/R charges)
 

